
Register Now!

Deadline

June 3rd, 2005

FNA
ME.

org

Florida Newspaper

Managers and Salespeople

are Cordially Invited to Attend the

Friday, June 10th, 2005
9am to 1pm

A program for

Newspaper Ad Reps and Managers

When competing against other media, knowing

how to persuasively communicate your publica-

tion’s value is the key to justifying the advertising

investment and winning the sale.  This excellent,

foundational session will provide proven, highly

effective tools for explicitly conveying your unique

value proposition.  Participants will learn:

• What skill separates top performers from average.

• Why advertising sales are rarely lost on “price”

• How to present pricing to maximize perceived value

• How to integrate value into the price presentation

• How top achievers sell high-margin ad programs

• How to gain access to those with the power to say “yes”

• How to work effectively with ad agencies

• How to sell effectively to customer expectations

• How to move from selling ads to providing solutions

• “Power Tools” for persuasively communicating value

• How to negotiate a win-win agreement professionally

• How to close for the business professionally and effectively

LANDY CHASE
presents

SELLING

AD VALUE

EFFECTIVELY
www.landychase.com
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Complete this form and mail or fax to:

Ms. Sandy Osteen, FNAME

8759 Bay Pointe Drive

Tampa, Florida 33615
Call:  813-882-4979 or Fax To: 813-290-9180

Register NOW!  Deadline June 3rd, 2005

Newspaper Name: _______________________________

Contact Person: _________________________________

Number of People Attending _____ X $75=$ __________

� Check Enclosed           � Please Bill Us

Make check payable to FNAME

Name of Attendees:

______________________________________________

______________________________________________

______________________________________________

______________________________________________

______________________________________________

______________________________________________

______________________________________________

______________________________________________

______________________________________________

______________________________________________

______________________________________________

______________________________________________

______________________________________________

______________________________________________

______________________________________________

______________________________________________

______________________________________________

______________________________________________

______________________________________________

Friday 6/10/05 at The Orlando Sentinel

Registration begins at 8:30 am

633 N. Orange Avenue / Orlando, Florida 32801

Program: 9 am to 1 pm / $75.00 per person

Hurry!  Deadline is Friday, June 3rd, 2005

Directions:  From Jacksonville to Orlando, go

West on I-4 and exit at Hwy 50 (Colonial Drive),

turn left and go to Orange Avenue.  Turn right and

enter at the gates on the left.  The meeting is in

the Conference Center which faces Colonial

Drive, all gated driveways will be open.  Or

continue to next light (Concord), turn left.  Parking

on right.

Directions:  From Ft. Myers to Orlando, take I-

75 North to I-4 and go East.  Take Amelia Avenue

exit and go straight to Colonial Drive (Hwy 50),

turn right and go to Orange Avenue, turn right and

enter at the first gate on your left.  Or continue to

next light (Concord), turn left.  Parking on right.

The meeting is in the Company Conference Center

2005 Summer Sales Seminar

 “Selling Ad Value Effectively”
Landy Chase

Friday, June 10th , 9a.m. to 1 p.m.

Have all sales people bring

a business card.

Send a promotional item

from your paper for

drawings.

Register Now!DeadlineJune 3 rd, 2005


